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In the Ohio correspondence of THE SPECTATOR last week 
appeared a note relative to the political situation and the 
probable effect it might have upon the confirmation of the 
reappointment of Superintendent Matthews by the Senate. 
The statements made were simply of a news nature, as many 
of the insurance people are looking to Ohio with interest in 
this line, and meant no reflection upon the present adminis- 
tration of the office. If the confirmation was made as it 
should be, upon the qualifications of the person nominated, 
there would be no question as to the confirmation of Superin- 
tendent Matthews. His administration has given general 
satisfaction to the people and the insurance companies doing 
business in the State. 





At the hearing before Superintendent Payn last week, rela- 
tive to the admission of the Prussian fire insurance companies 
to do business in this State, arguments were presented for and 
against their admission, and Superintendent Payn reserved 
his decision; that decision has been finally made and it is in 
favor of the admission of the Magdeburg, the Aachen and 
Munich, and the Prussian National fire insurance companies. 
These companies have been long contending for admission, 
but were kept out by the retaliatory law passed by the legisla- 
ture when the three New York life insurance companies were 
expelled from Prussia. The New York Life was recently re- 
admitted to Prussia, whereupon the three companies above 
named renewed their application for admission to New York 
State. This application was opposed because the Mutual 
Life’s application for admission to Prussia has not yet been 
acted upon, and by others who are opposed to the admission 
of any foreign company. THE SPECTATOR has always opposed 
the application of the retaliatory laws, whether as between 
nations or States, for we believe the propertyowners of this 
country need all the good, solid, substantial fire insurance in- 
demnity that is available, and if foreign companies are willing 
to come here and take the extraordinary risks of loss that 
this country offers, we think they should be permitted to 
dc so. 





AN anonymous correspondent, writing to us from Chicago, 
takes exception to a paragraph in THE Spectator of No- 
vember 16, wherein we classified as “underwriters” certain 
persons against whom proceedings have been commenced 
for violations of the insurance laws. Our correspondent pro- 
ceeds to heap upon them various uncomplimentary titles 
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which, if repeated by him in his own proper person, would 
subject him to prosecution for slander, libel and defamation 
of character, if not arson, bigamy and homicide. He doesn’t 
like it because we did not denounce these persons as crim- 
inals instead of recognizing them as “underwriters.” As 
stated in the paragraph referred to, some of the accused per- 
sons are “wild-catters of the most pronounced stripe,” and 
THE SPECTATOR has pointed out their delinquencies on more 
than one occasion, but they were permitted to continue in 
the business of issuing bogus policies and swindling the pub- 
lic without any action being taken against them previous to 
the present suits. Others represented.companies supposed to 
be legitimate, and the only question now at issue regarding 
them is whether or not the old charters under which they 
operated are now valid. There is no doubt but these men 
have been doing an underwriting business, and so are en- 
titled to be called underwriters, but whether their business 
methods were in violation of law or not is yet to be deter- 
mined. If they are “frauds” and “fakirs” their careers should 
have been put an end to long ago, but calling them bad 
names will not accomplish this result. If our correspondent 
is so sure that they are the criminals he alleges them to be, he 
no doubt has proof of the facts, and we are confident Super- 
intendent Van Cleave will be grateful to him if he will submit 
to him the evidence he holds to that effect. It is much easier 
to say that a man is a thief than it is to prove the charge, 
and until the evidence is available it is not good manners nor 
entirely safe to fling epithets around too freely. 





bating 
THE circular issued by D. P. Kingsley, anal’ on presi- 


dent of the New York Life, which was printed in THE 
SPECTATOR last week, is a vigorous declaration that rebaters 
will find little mercy at the hands of his company. Not only 
are the agents of the New York Life prohibited from giving 
rebates, but they are urged to aid in the prosecution of others 
who may be caught giving rebates. Admitting that the anti- 
rebate compact is a thing of the past, and that there is little 
hope for any other agreement arising from its ashes, Mr. 
Kingsley falls back upon the State laws that make rebating a 
misdemeanor, and urges their enforcement wherever evidence 
oi rebating can be secured. Ut is generally conceded that the 
New York Life was a careful and consistent observer of the 
anti-rebate compact, and did more than any other company 
to secure convictions of agents who violated its provisions. 
Among the offenders were some of its own agents who, upon 
conviction, received the penalty provided, dismissal from the 
service of the company. While it is impossible for any com- 
pany to compel every agent and every sub-agent working 
for it to observe faithfully the rules laid down for his guidance, 
it is to the credit of the New York Life that it made no dis- 
crimination in favor of its representatives when evidence of 
their giving rebates was presented to the referee. It thus 
gave evidence that it was striving in good faith to carry out 
the terms of the anti-rebate compact, and this fact, if nothing 
else, justifies the belief that it is equally sincere and equally 
in earnest in its continued opposition to the rebate evil, and 
will do all it consistently can to secure the punishment of 
offenders in that respect under the laws of the different States. 
Simultaneously with the sending out of Mr. Kingsley’s circu- 
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lar, President J. W. Alexander of the Equitable addressed a 
circular letter to the agents of his company, congratulating 
them upon the unanimity with which they have responded to 
his recent proposition for reform in the matter of their com- 
pensation. By reducing the amount paid to them out of the 
first year’s premium, and giving them a renewal interest in 
future payments, the incentive to rebating is greatly reduced, 
and other advantages are expected to be realized. Thus two 
of the “giant” life companies are apparently seeking to over- 
come the rebate evil, each in its own way. The objective 
point is the same, but the means of reaching it are different. 
They can do much to accomplish the desired object, and when 
it is found that they are really in earnest and ‘‘mean business,” 
most of the smaller companies will fall, in line and give the 
anti-rebate movement their cordial support. If rebating can 
be successfully eliminated from the business of life under- 
writing, a great point will be gained in favor of legitimate 
practices, and both companies and agents will be benefited 
thereby. 
* * * * 

THE SPECTATOR has always been a vigorous and consistent 
opponent of the practice of rebating, regarding it as unfair, 
unwise and demoralizing to all parties concerned, but we 
have been criticised at times because we ventured to intimate 
that the anti-rebate compact was not being lived up to in 
good faith, and that rebating was being done under its very 
eyes. At the recent meetings of the members of the compact 
our statements received full endorsement, the proposal to dis- 
soWe it being based solely upon the fact that the members 
were not observing its conditions in good faith. The Equit- 
able and the New York Life have, in recent circulars, affirmed 
the very statements for which THE SPECTATOR was criticised. 
Our alleged offense seems to have been in publishing facts 
that others were seeking to conceal. 





UNION AND NON-UNION COMPANIES. 


HERE is much discussion going on in fire insurance 
circles regarding the Western Union’s graded commis- 

sion and separation rule, and great diversity of opinion is 
expressed as to what will be the outcome of the measures 
adopted to enforce it. It transpires that some of the Union 
companies were opposed to the adoption of the rule at the 
, time of its presentation, and while they yielded to the will of 
the majority, they are far from satisfied that it was the best 
way to meet the competition of the non-Union companies. 
It is admitted that so long as the Union rule, limiting com- 
missions to fifteen per cent, was in force, the Union com- 
panies were at a disadvantage in those agencies where non- 
Union companies were represented, and were paying higher 
commissions for the businéss. Agents naturally gave the 
bulk of their business to the companies that paid the most 
for it. Agents, as well as companies, look after their sources 
of income from a selfish standpoint, and ‘will not com- 
plaisantly submit to a reduction in their revenues, whatever 
may be the reason for such reduction. Hence many agents 
object most strenuously to surrendering their non-Union 
companies as a condition of their accepting the graded com- 
mission proposition sanctioned by The Union. Had The 
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Union contented itself with meeting the competition of the 
non-Union companies by offering to pay agents the same 
rate of commissions that they do, they would unquestionably 
have won the favor of a majority of the agents, who would 
have cheerfully given them the cream of their business. But 
the Union rule tells them that if they accept the higher com- 
missions authorized by it, they must surrender their non- 


Union companies. Many agents and some company man- 
agers hold that this is too arbitrary and dictatorial, hence the 
disturbed condition of the agency field that now exists. 

The Union companies have a large advantage over their 
competitors from the fact that in the aggregate they possess 
a much larger volume of assets, and individually are stronger 
than most of the non-Union companies. Yet an agent often- 
times finds it necessary to use both classes of companies in 
order to cover the large risks that he is asked to insure. If 
he is deprived of his non-Union companies, he is forced to 
see his surplus lines go out of his office to the profit of some 
one else. The manager of a Union company recently said, 
discussing the situation, that while it .was true that the non- 
Union companies had been getting more business than they 
were entitled to because they paid higher commissions, he 
believed this would be brought back to the Union companies 
if they would simply pay the same price for it. ‘“Competi- 
tion,” he said, “has to be met in every line of business, and 
whére goods are equal in quality, the competition is reduced 
to a question of price, the price including the cost of securing 
the business. Agents prefer to represent popular companies 
—that is, companies that are financially so strong that it re- 
quires little effort to sell their policies. Here the Union com- 
panies have the advantage, and they certainly ought to be 
able to meet competition as to price without attaching ar- 
bitrary conditions to their propositions that agents find em- 
barrassing and are inclined to resent. I would like to see 
fair and open competition in this respect, leaving the agents 
free to represent any companies they please, so long as they 
are responsible ones, and if the Union companies cannot 
hold their own in such competition they deserve to go to 
the wall. I don’t believe in the ‘You shan’t slide on my cel- 
lar-door’ policy.” 

The separation rule of The Union bids fair to breed more 
trouble than was contemplated by its authors, there being 
a possibility of its bringing them in conflict with the anti- 
trust laws of several States. The Attorney-General of Min- 
nesota declares it to be a violation of the law of that State, 
and Commissioner O’Shaughnessey has notified the Union 
officers that the rule must not be enforced in that State. Su- 
perintendent Matthews of Ohio has also mildly warned the 
Union officers that any attempt to enforce the separation rule 
in Ohio will possibly lead to prosecutions similar to those that 
took place in Missouri, where the companies were fined $1000 
each. Eighteen other States, having anti-combination laws, 
cannot be expected to be less vigilant in their efforts to apply 
them to insurance companies. A committee of Union com- 
pany managers was sent to St. Paul with a view to convincing 
the State officials that insurance associations are not trusts, 
and that the separation rule is not opposed to public interests 
or in violation of any State law, but there was little prospect 
of their being successful, as those officials announced in ad- 
vance of the committee’s visit that their decision was irrevo- 
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cable. If the separation rule has to be abandoned in Ohio 
and Minnesota, it will largely increase the difficulties of en- 
forcing it elsewhere, for companies are not likely to take the 
risk of being prosecuted for violation of anti-trust laws. Their 
experience in that line has been annoying and unprofitable. 
It is not probable that the present difficulty will be of long 
continuance. It has occurred at a time of the year when 
the general outlook for the companies is gloomy and un- 
promising, and each is eager to secure as large a volume of 
business as possible before the year closes and the annua! 
reports have to be made up. Another month of excessive 
competition will be followed by more conservative ideas and 
methods, and the probability is that those matters that have 
been a source of irritation and complaint will then adjust 
themselves to the satisfaction of all concerned. It is cer- 
tainly to be hoped that the business will be conducted in the 
year 1900 upon lines that will prove more profitable to the 
companies than the results of 1899 are likely to show. 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


The New York Board of Fire Underwriters, under circular No. 
2940, has adopted the following additions to the classes of hazards: 
“Under the head of ‘Chemicals,’ on page 8, add—Nitros, aniline, 
nitro salt, nitro-so-salt, nitro-so-base, and all other nitro products, 
that form under conditions of moisture picric acid; special. On page 
5, add—Borate of lime or borate of calcium (borate or colmanite); 
not hazard.” 

The experience gained from a fire in a West Side wholesale dry 
drug warehouse was, in the opinion of some underwriters, the cause 
of the above first mentioned classification. 


Trusts are almost as common in these days as fires. One of the 
most recent is that of the United States Flour Milling Company, 
which controls upward of twenty-five Western properties. Up to a 
few days ago the Hecker-Jones-Jewell Milling Company was one of 
the members. Now, this latter organization is out, and will work 
along on its own strength, ability and momentum. Probably it will 
succeed. 

Circular No. 2939 treats of an important subject recommended to 
the attention of companies by the committee on surveys. The resolu- 
tion of the board reads as follows: 

Resolved, That this board views with alarm the great danger to 
property and life which has frequently been caused during the holi- 
day season by structures and exhibitions designed to attract the atten- 
tion of shoppers and please on-lookers. Such structures and exhibi- 
tions are generally built or composed of inflammable and rapidly 


burning material, and are frequently placed in the most dangerous 
position the building affords. This board considers the menace to 


life and property from such danger as too great to be countenanced,. 


and in view of the nearness of the approaching holiday season feels it 
its duty to sound this warning. 

Resolved, That in the opinion of this board the erection of struc- 
tures and exhibitions referred to and their maintenance voids the in- 
surance unless a special permit therefor be indorsed upon the policies. 


The experience for the metropolitan field for the year nearly ended 
has been most disastrous. Not a few, however, of the more promi- 
nent local underwriters anticipate that 1900—the closing year of the 
century—will prove a better one than has its predecessor—at least, 
as regards losses. 

A certain amount of gossip and discussion has been stirred up by 
the articles of President Moore of the Continental on the subject of 
reinsurance. With reference to his most recently published state- 
ment relative to the possible dangers which might accrue to the in- 
terests of insurers through a continuance of existing reinsurance 
methods, a prominent broker has given expression to some views. 
This gentleman has often been accommodated by having “jumbo” 
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lines written for him, the customary subdivision of liability having 
been provided for by reinsurance arrangements. He remarks: “I 
do not think that the ‘dear public’ would suffer more on account of 
the way that large lines are now, and have been for some time, 
handled, in the event of a great conflagration, than it would from the 
operation of the safety fund law. This law, as it is well known, 
grants one particular and exclusive privilege—the permitting of a 
company to set aside a certain sum which cannot be touched in the 
case of a great fire, even if the loss obligations, paid in full, should 
wipe out the entire assets.” 

It is reported that in the near future the firm of Rogers, Peet & Co. 
will commence the building of a modern structure on the site now 
occupied by them, corner of Broadway and Thirty-second street. 

Milton Dargan, Southern manager of the Lancashire Insurance 
Company, was in town this week. 

The resignations this wéek in the office of the North British and 
Mercantile Insurance Company (United States branch) are Deputy 
Manager West Pollock and Director Charles Ezra White. 

George N. Hartmann & Co. of 1844 Seventh avenue, Manhattan, 
have been appointed agents of the London and Lancashire Insurance 
Company. This firm also represents the Royal of England. 


There will be a meeting of the New York Fire Insurance Ex- 
change on Thursday next week at 11 o’clock. 

Deputy Manager West Pollock of the United States branch of the 
North British and Mercantile has tendered his resignation, to take 
effect at the company’s convenience. He resigned from the secre- 
taryship of the Niagara to take his present position, which he has 
held since June 1, 1896, and he is well known as an underwriter of the 
highest class. 

At a meeting of the New York Fire Insurance Exchange held last 
week the committze reported against the proposed reinsurance 
amendments, the report being adopted after considerable discussion. 
A resolution which provoked much debate was offered by President 
Moore of the Continental. It was to the effect that members would 
not take large lines for reinsurance purposes, and was laid over for a 
meeting of the Exchange on December 7. The resolution to charge 
brokers for certificates was referred to a committee. 

At a meeting of the New York Board of Fire Underwriters held on 
the 15th inst., resolutions calling attention to the dangerous and in- 
flammable construction of holiday displays in the large shopping 
centers were adopted. It was further resolved to demand that special 
permits for the erection and maintenance of such displays be indorsed 
upon the policies. 

General Managers Digby Johnson of the Lancashire and George 
H. Burnett of the North British and Mercantile sailed for home yes- 
terday on the Teutonic. 

J. Fred Hastings has been selected as assistant United States man- 
ager of the North British and Mercantile by Mr. Richards, with the 
approval of General Manager G. H. Burrett. Mr. Hastings is at 
present general agent of the National of Hartford, and his appoint- 
ment is considered a godd one. On Monday afternoon the employees 
of the North British presented H. E. Bowers with a handsome pair 
of cut-glass bottles, and W. R. Ecker received a gold watch. Mr. 
Bowers tendered a dinner Monday evening to Mr. Burnett, at which 
a number of gentlemen prominent in underwriting circles were 
present. 


CHICAGO AND THE WEST. 


The frequent fate of the peacemaker seems to have fallen upon 
Secretary Holmes in relation to his mediation at Topeka, for which 
he is now being castigated by the Topeka agents and others. It is 
alleged that Mr. Holmes, though secretary of the National Associa- 
tion of Local Fire Insurance Agents, has too strong a leaning fof the 
Continental to make him an impartial arbiter, and that in the re- 
ported conclusion of the matter the position of the National Asso- 
ciation was unwisely, if not unfairly, stated. This, no doubt, is due te 
the fact that Mr. Holmes is not a diplomat, though credited (or 
charged) with much political shrewdness and industry. 


Of course, the Topeka matter was in the nature of a “rush” job, and 
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could not, perhaps, have been handled with greater ability at such 
short notice, but if the intervention of the National Association should 
hereafter be required in other cases, it may be suggested that the ex- 
ecutive committee should handle such matters “decently and in order” 
after consultation with companies other than the Continental. 


The death of Vice-President James J. Clark of the Detroit Fire and 
Marine, which occurred last week at a Chicago hospital, was the occa- 
sion for a large gathering of underwriters here Saturday, the de- 
ceased being so well known and so greatly esteemed in both fire and 
marine circles here. The funeral services were held here last Mon- 
day and the remains taken to Milwaukee to rest beside those of his 
mother. Mr. Clark’s quiet disposition and simple ways of life were 
in every respect an index of an absolutely reliable nature, to which 
his life-long friends bore ample testimony. 

The plan of an inner circle, frequently suggested in Chicago, is 
said to have become effective in Indianapolis, where fifteen of the 
principal agencies have united in a sort of protective association sup- 
plemental to the local board. A two-agency limit is virtually imposed 
upon the companies represented by these fifteen agents, and a rule 
of honor adopted whereby each agent will abstain from soliciting the 
business built up by another, in event of a transfer of companies. 


The New Hampshire Fire has decided to retire from The Union, 
much to the regret of those who had looked upon Secretary Crosby 
as likely to be a st-ong supporter of the present broad policy of that 
organization. In Cook county, Illinois, Special Agent Lee has now 
assumed jurisdiction, with Geo. R. Lewis as assistant. Mr. Lewis 
has just left the J. O. Wright agency, with which he became con- 
nected after the retirement of the Rockford and the Associated Un- 
derwriters. 


Manager E. G. Halle has recently been decorated with an order of 
the Imperial Government of Germany, and the armored maiden who 
watches over the Rhine as well as the fortunes of the Germania now 
wears a more kindly smile. This smile, indeed, is said to be a radia- 
tion from the beaming countenance of Assistant Manager Foster, 
who plays an international role, in addition to his other accom- 
plishments as an Irishman and a scholar. And, then, “Billy,” who is 
a horse of an other color, approves of the whole scheme, while the 
band in England plays on. 


Life Insurance Notes. 

The Life Underwriters Association will not hold a December meet- 
ing this year, and hence made the most of the November Thanks- 
giving Feast last week. The addresses were good, as well as the 
dinner, and the music of the Handel Quartette was of a choice order. 

H. N. Higinbotham of Marshall Field & Co. was the pzincipal 
speaker, and gave a pen-picture of life insurance in colors of rare 
delicacy and in words of poetic charm. The position of life insurance 
in relation to credit was ably presented, especially in defining credit 
as “that larger consideration called confidence.” Mr. Higinbotham 
took advanced grouxid when he said: 

A strong presumption that a man means to redeem his obligations 
follows the evidence that he has provided or is providing the re- 
sources for such redemption, reaching even beyond the contingencies 
of his own life—for death wipes out many scores—and so it is true 
that a well-established line of life insurance helps to strengthen the 
confidence which a man’s creditors have in his integrity. 

Prof. J. Lawrence Laughlin of the University of Chicago spoke on 
“Training for Insurance,” his remarks being in a conversational way, 
and chiefly directed to the importance of the university of the future 
equipping men and women with the knowledge of fundamental prin- 
ciples of insurance and finance, aside from the usual studies in politi- 
cal economy. His remarks were given in a vein of great sincerity, 
and were well received. 

And then the chaplain, Bishop Fallows, gave a rousing old bene- 
diction in a patriotic vein, traversing American events from Bunker 
Hill to Bacoor, and expressing his general gratitude for everything 
that ever happened or might happen, not omitting life insurance. He 
even prayed that hypnotism might be taught in the universities, so 
that every solicitor might have a cinch upon his intended victim. 


The church was next heard from through the Rev. Wm. J. Mc- 
Caughan, whose remarl! s related to the “Advantages of Life Insur- 
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ance,” the doctor giving credit for its invention to the great John 
DeWitt of Holland, who, on account of his death, was unable 1o join 
the Afrikanders at the present time. Thrift, co-operation ani pro- 
tection were the three prime factors brought out in his discourse, 
which was listened to with close attention and rewarded with great 
applause. 


BOSTON AND VICINITY. 

There is, at the present time, an unusual number of affidavit risks 
being filed at the Insurance Department, which is said to denote an 
actual and genuine scarcity of insurance facilities. This is quite at 
variance with the experience of the last few years, but it seems that 
the present and constantly increasing activity in the merchandise line 
has created a lively demand for insurance protection. The holiday 
requirements are partly responsible for this, for the great retail stores 
are putting in enormous stocks, which call for a large amount of in- 
surance. Stocks are also accumulating in the warehouses, and in 
this line there has not been such an active call for insurance, for years, 
as there is at present. The prospects are for a steady increase in the 
demand for insurance; but it seems rather improbable that the good, 
strong companies now in the field will not be amply able to furnish 
protection for all the desirable risks that may be offered. 


In view of recent fires in Boston, entailing considerable losses, and 
in view of the causes and conditions that were responsible for the 
fires, it would seem that there are numerous opportunities for the 
Fire Commissioner to exercise his authority to invoke the aid of the 
courts in compelling owners of buildings to comply with the sug- 
gestions of the inspectors in eliminating hazardous conditions in and 
around their property. 

In the Insurance Bowling League games, this week, the Metro- 
politan Plate Glass defeated the Boston Board of Fire Underwriters, 
and the George O. Carpenter & Son team defeated Bullard & Daven- 
port’s. Beside the above, the league includes D. W. Bennett & Co., 
John C. Paige & Co., Employers’ Liability and the Travelers. 

The New England Insurance Exchange, at its meeting next Satur- 
day, will consider the form of permit for storing automobiles in barns, 
at a rate of five cents per $100. 

The appointment of E. G. Richards of the National of Hartford as 
United States manager of the North British and Mercantile, succeed- 
ing H. E. Bowers, receives much favorable comment among Boston 
underwriters. Colonel W. A. R. Boothby is mentioned as a successor 
te Mr. Richards. 

C. H. Hoxie, an inspector for the New England Insurance Ex- 
change, has just been married to Miss Foote of Mystic, Conn. 

Among the visiting underwriters in Boston this week were United 
States Manager C. L. Case of the London Assurance Corporation, 
General Manager Manville and United States Manager Guile of the 
Sun, and President Damon of the Springfield Fire and Marine. 

All indications point to a material advance in rates on farm risks 
in Maine. Such are the conditions now prevailing that companies 
prefer not to accept Maine farm risks, at any price, owing to the 
constantly increasing danger of these hazards, while such property 
is practically left without protection. 

Life and Casualty Notes. 

In the United States Circuit Court, the past week, was begun the 
trial of the case of Marion Simmons vs. the Mutual Reserve Fund 
Life of New York, to recover $15,000 upon an insurance policy on the 
life of the late G. W. Simmons. 

The receivers of the Massachusetts Benefit Life Association, A. S. 
Woodworth and Arthur Lord, expect the affairs of the association will 
be completely wound up by next March. The receivers have an- 
nounced that Mexico has consented to return the $20,000 deposited 
with that government for the protection of policyholders there, all 
the old policies having been surrendered and the holders thereof hav- 
ing been reinsured in “La Mexicana.” In their negotiations with 
the Canadian Government, the receivers have not been so successful, 
and the matter is still in statu quo. 

Suits have been brought in the court at Worcester, Mass., by two 
plaintiffs, against the Covenant Mutual Benefit of Galesburg, fll., to 
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recover premiums amounting to $167 and $172, respectively. It seems 
that the company has no legal standing in this State, for it did not 
qualify under the “Dewey” law. 

THE SOUTHERN FIELD. 

Underwriters here are surprised at what looks like a fixed pur- 
pose on the part of the new Insurance Field to array the special 
agents against the managers and company officials, and to break 
down the loyalty of the field men to the South-Eastern Tariff Asso- 
ciation. The friends and admirers of Mr. Allison are prepared to 
overlook many queer things from his pen as spots on the sun of his 
brilliancy, but they have usually found him fair, and are at a loss to 
explain his apparent disregard of fact in his discussion of this sub- 
ject. For a man who was present at the Washington meeting, his 
attempt to distort the remarks of President Gay into an attack cn the 
special agent body, is well-nigh inexcusable. Here are Captain 
Gay’s words as recorded by the association’s official stenographer: 

_ There are some of our members who justify the cutting or reduc- 
tion of a rate for no better reason than the suspicion of alleged out- 
side competition, and then attempt to divert attention from their own 
wrong-doing by casting stones at their association. 

This is an evil far greater than I can here portray. There are 
some companies, I am sorry to say, who pay the expenses of men to 
scandalize the work of their own hands. I venture to suggest that 
if the companies of this association take account of their repre- 
sentatives in the field they will find that that great army of splendid 
men who founded this association, whose excellence in every per- 
sonal virtue makes them respected wherever they go, are at great 
disadvantage in their efforts to overcome the demoralizing influence 
of a certain other class, few in number, but potent for deviltry, travel- 
ing over the ground of the association sowing seeds of discord. It 
behooves us to look carefully into this matter. You may find it 
would profit you more to pay such a special agent’s salary and give 
him a vacation and a trip to China. Such special agents are the ex- 
ception, not the rule, among our field men. If the measure of loyalty 
among all members was equal to that of our special agents we would 
have the grandest association the world ever saw. Our worthy rep- 
resentatives in the field realize that their profit and pride is in making 
the territory in which they labor profitable to their companies. We 
have to get down to business and talk plainly about these matters, but 
I trust I am not giving offense to any good man by telling the truth. 


Could he have paid a higher tribute to every worthy man in the 
field? Could he have designated more clearly the few black sheep 
that dot the whitest folds? All who were present will remember the 
generous applause with which these words were received, nor was 
there any great mystery as to who were meant by “the few.” 

As to the “gradual entry of the manager upon the executive com- 
mittee,” Mr. Allison must know that there have always been man- 
agers or general agents on this committee, but there were never so 
few as now. Of the sixteen gentlemen who compose the present ex- 
cellent committee there is but one manager—Milton Dargan,—and 
one assistant manager—W. R. Prescott. All the rest, except Presi- 
dent Janvier of the Sun, the member from New Orleans, are special 
agents, and they have always constituted a majority of the com- 
mittee. Fortunately, the special agents in this field are too sturdy a 
lot to suffer any enlargement of the head from this saccharine diet. 
They fully understand and appreciate the important role they play in 
conduct of the association, and, notwithstanding this shower of bou- 
quets, they are quick to resent and repudiate the whole thing as 
groundless and absurd. 

Texas special agents, writing from Beaumont, paint a lurid picture 
of demoralization at that important lumbering center. The saw- 
mills in that section are big concerns, heavily capitalized, and carry- 
ing large lines of insurance. These plants are largely controlled by 
brokers from Kansas City and elsewhere, who have worked the local 
agents to a finish, and the agents have apparently thrown up the 
sponge, because one or two companies seem willing to accept these 
lumber risks at any cbtainable rates, and authorize very heavy lines. 
One plant is reported to have been written at five per cent when the 
Jalonick rate was six and one-quarter per cent. A small lumber 
mill mutual has also been organized as a hammer with which to beat 
down rates. 

The method pursued by the broker is to get control of the insurance 
on large plants conditioned on his saving the owners ten per cent to 
twenty-five per cent cn the rate. He then contracts with the agent of 
some weak-kneed company to accept a small fraction of the line at a 
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cut rate. With this as a weapon, he approaches the other agents, 
who fall blindly into his scheme, and he soon has the whole line 
placed at the rate agreed upon, makes a neat little profit on the deal, 
and leaves the short-sighted agents floating calmly around in the 
tureen. Managers here are posted as to the companies engaged in 
this business, and are disposed to give them a little gratuitous adver- 
tising, if the thing keeps up much longer. 


Another Texas lumber story comes from Houston in the shape of 
an announcement from the Associated Lumbermen of Texas, that 
they have arranged with the Netherlands Insurance Company of Hol- 
land to take unlimited lines on lumber yards, saw-mills, saw-mill 
yards, mercantiles, or any old thing that pertains to insured lumber- 
men. It is also announced that R. D. Gribble has been appointed 
special agent for that company, and it is understood he will have 
charge of all adjustments. This is the third or fourth company that has 
undertaken this hazardous, business, and underwriters are watching 
the outcome with interest. 


Manager J. T. Dargan of the Imperial announces that he has 
solved the agency problem at New Orleans by appointing Major 
Albert N. Cummings general agent for the State of Louisiana, and 
Henry Denegre local agent at New Orleans. As this agency has 
been a prominent topic for discussion at two general meetings of the 
South-Eastern Tariff Association, with the Royal Insurance Com- 
pany as prosecutor, it is more than likely that the bona fides of this 
appointment will be attacked. It will be remembered that it was the 
firm of Denegre & Cummings who held the agency contract of this 
company, which was held by the arbitration committee to be in viola- 
tion of the association rule, which forbids the appointment of any 
general agent who is engaged in the local business, either directly or 
indirectly. All this is clearly understood by Manager Dargan, but 
he claims that the firm has now dissolved, and, while it is true they at 
present occupy the same office, he states they are in no way con- 
nected, and that the arrangement will stand the closest scrutiny. Mr. 
Dargan points to the case of President L. Monrose of the New 
Orleans Association, who is general agent of the Commercial Union, 
while his sons are local agents, yet no one questions the good faith 
of the arrangement. It is true that Mr. Monrose had long been 
general agent when the rule was adopted, but it is claimed this has no 
bearing on the question. It is understood that Major Cummings 
will be a real de facto general agent, and that all the reports and ac- 
counts for the State of Louisiana will pass through his hands. 


Secretary A. W. McAllister of the Greensboro Stock Mutual is out 
in an interview in The Raleigh Post, in which he impugns the an- 
nounced motives of the South-Eastern Tariff Association in reducing 
rates in North Carolina. He scouts the idea that this reduction was 
in any way attributable to the recent wholesome insurance legisla- 
tion, and charges that it was a wicked stab at his and kindred mu- 


tuals. In support-of this contention he claims that the reduction is . 


on preferred business only, such as is particularly sought by the mu- 
tuals. In answer, the Tariff Association people say that there should 
be no such thing as preferred business, and this is a readjustment in 
line with their fixed policy. They further call attention to cotton- 
seed oil and cotton mills, on which the rates have been greatly re- 
duced in recent years, in .consideration of improved conditions of 
equipment and construction. Again, he asks why this corporate 
generosity was confined to North Carolina, and not extended to 
Alabama and other States. The answer is that these other States 
have not seen fit to fellow the good legislative example of their “tar- 
heel” sister, but that the association stands ready to give them the 
same treatment when they do. But the proposition is too absurd for 
argument. Think of fifty odd great companies reducing their in- 
come in that State to the extent of $100,000 a year to meet a little 
mutual competition, when the whole local outfit could be bought for 
less than the price of one year’s reduction. When Cervera’s fleet was 
abroad on the Atlantic and the air thick with rumors as to its route, 
an insignificant hamlet on the Georgia coast was in a fever of fright 
until a traveling man reminded them that one shell from a thirteen- 
inch gun would cost more than the whole bloomin’ town was worth. 


The many friends of Manager Clarence Knowles will sympathize 
with him in the loss of his father, Peter Knowles, who died at his 
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home in Pensacola, Fla., a few days since. At his bedside were 
his three sons, all of whom have made their mark in the insurance 
world. They are Clarence Knowles of Atlanta, Henry Knowles of 
the Equitable Life in New York, and William Knowles, the Equit- 
able’s successful general agent in Florida. 

On last Thursday evening, Nov. 23, John Albert Perdue of Perdue 
& Egleston, managers for the Equitable in Georgia, celebrated the 
twenty-fifth anniversary of his marriage by a silver wedding at his 
handsome home on Edgwood avenue, Atlanta. 


Invitations are out for the marriage of Frank Dabney Holland, the 
efficient manager of the compact office in Savannah, to Miss Julia 
Barrington Bayard of Rome, Ga. Mr. Holland has made a name for 
himself in kis able handling of Savannah affairs, and many friends 
will rejoice in this new evidence of his prosperity. 

Chas. H. Willcox, solicitor for Manager Wynn of the Prudential, 
has been appointed general agent of that Company at Wilmington, 
Del. 

Henry L. Rosenfeld, the Equitable’s largest producer in Georgia, 
has accepted a general agency for that company in the metropolitan 
district at Cincinnati. 








CORRESPONDENCE. 


ALBANY. 


[FRomM OUR OWN CORRESPONDENT. ] 


A certificate has been filed with the Secretary of State, setting forth 
that the Tompkins Co-operative Fire Insurance Company has extended its 
territory so as to do business in the counties of Tompkins, Cayuga, Seneca, 
Cortland, Broome, Onondaga, Ontario, Monroe, Wayne, Chemung, Steuben 
and Genesee. 

The impression gaining credence in State departments is that Attorney- 
General Davies has determined not to take official cognizance of the im- 
plied request of Insurance Superintendent Payn, contained in his report 
on the Department’s examination into the affairs of the Mutual Reserve 
Fund Life Association, to institute proceedings against it for the annul- 
ment of its charter. 

Close political and personal friends of Insurance Superintendent Payn 
intimate that there is not the slightest likelihood of the Senate this winter 
confirming any nomination for that office apart from his own. Naturally, 
Mr. Payn will not discuss the subject. 

It is possible that by the close of the present week Superintendent Payn 
will announce his decision on the pending applications of Prussian insur- 
ance companies for admission to this State. How many of such applica- 
tions have been received has not been disclosed. LANCASTER. 

Albany, November 29. 





MISSOURI. 
[FRoM OUR OWN CORRESPONDENT. ] 


There is no longer a Missouri Association of Fire Underwriters or a 
Missouri Association of Fire Insurance Adjusters. The former associa- 
tion disbanded on September 1. It was succeeded by the latter organiza- 
tion, which met its death on November 2—the date on which the rem- 
nants of the association met at the Midland Hotel, Kansas City. Every 
Missouri special agent and adjuster is now strictly on his honor, as there 
is no longer any board of underwriters maintained to subserve right 
practices. 

Cc. C. Courtney has been appointed general agent of the New Amsterdam 
Casualty for Missouri. J. H. Aldrich, formerly connected with the Equit- 
able Life, has been appointed special agent of the Fidelity and Casualty. 
Mr. Aldrich is writing a nice line of employers’ liability risks. 

The compact of fire insurance companies was done away with according 
to law three months ago. But it has not resulted in rate cutting. The 
agents fully realize that they must hold together as they never have be- 
fore. The purpose of the long-whiskered solons in enacting the anti- 
compact law was to create pandemonium among the companies, but their 
little game has been very disappointing in its result. 

Major James L. McCluer, formerly the Kansas special agent of the 
/®tna, recently established a local agency here. The major is meeting 
with a success far beyond his expectations. He is a sort of land-mark in 
this section. For upward of thirty years he has served the 4tna almost 
uninterruptedly as its special agent. Major McCluer was for five years 
compact manager for the Rocky Mountain field, with headquarters at 
Denver. A dozen or so years ago he was in the fore rank of Kansas City 
local agents. Every trick of the trade is known to him, and it will not 
be long before he has established himself on a firm footing. 

Charles J. Gore of St. Louis has been promoted from general agent of 
the Massachusetts Mutual Life to the position of agency director of the 
New York Life, with headquarters at Hartford, Co Mr. Gore has a 
large circle of friends and acquaintances here, who have kept close watch 
on his rapid advancement in the business. Ten years ago he left the em- 
ploy of the Topeka “Commonwealth” to assume the Kansas State agency 
of the Connecticut Mutual Life. Three years ago. he bettered his condi- 


tion by moving to St. Louis and taking charge of the interests of the 
Massachusetts Mutual Life there and for Eastern Missouri. 

Milton Welsh has again identified himself with the fire insurance busi- 
ness, after an absence from the ranks covering many years. He has 
opened an office as a general adjuster in 213 and 214 American Bank build- 
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ing. Mr. Welsh is one of the best-known public men in this section. He 
is deservedly popular and is certain to succeed. 
Warwick Benedict of Kansas City, Kan., has been appointed special 


agent of the Sun of London for Nebraska and Kansas. Mr. Benedict is a 
young man of sterling worth. He comes from an insurance family. His 
father, F. M. Benedict of Lawrence, Kan., is special agent of the Niagara. 
H. F. Benedict of Omaha, who is special agent of the Western and British- 
America, is his brother. The father and sons have jurisdiction over the 
same territory. 

E. P. Bates of Topeka, formerly the Kansas special agent of the North 
British and Mercantile, has been appointed to a similar position for the 
Etna—a well-earned promotion. A. W. D. 

Kansas City, November 22. 





SAN FRANCISCO. 


[From OUR OWN CORRESPONDENT. ] 


F. J. Devlin has been appointed general agent for the Kings County. 

E. J. Jally, formerly special agent for the Commercial Union, has been 
appointed manager of District F, Board of Fire Underwriters, to succeed 
Captain S. M. Donnell. 

Hale & Strong, a new firm, have opened an office to do general insurance 
business. At present they represent the local agency of the Hartford 
Fire. . 

The State Insurance Company of Liverpool has commenced writing 
through William Macdonald. 

As yet no appointment has been made as assistant general agent of the 
North British and Mercantile. 

Hawaiian business is much sought after, as evidenced by the fact that 
Managers Lowden of Norwich Union, Mann of the Lancashire, Harrison 
of Union Assurance, and Medcraft of the Scottish Union and National, 
have been in Honolulu looking for agents. 

T. H. Davies & Co. have been appointed Hawaiian Island agents of the 
Law Union and Crown. Frank W. Dickson, assistant manager of the 
Royal Exchange and Orient, will, on the first of the year, become Pacific 
coast manager. The department for Oregon, Wasbington, Idaho and 
Montana, which has been in charge of Ed. Hall, has been transferred to 
San Francisco. 

New rate cards for Seattle, Wash., have been issued by the Washington 
Insurance Association. 

Parkhurst & Field have been appointed Montana representatives of all 
companies reporting to San Francisco, for the purpose of countersigning 
policies issued on business located in that State. 

Davis & Watson, who have represented the Western and British-America 
as metropolitan agents, have been appointed general agents for Califor- 
nia for the same companies. F. W. H. 

San Francisco, November 15. 








COMMUNICATIONS. 


The Topeka Rate War Compromise. 
[To THE EDITOR OF THE SPECTATOR. ] 


For the purpose of correcting some apparent misunderstanding, it may 
be said in reference to the late rate war in Topeka, that the National 
Association of Local Fire Insurance Agents accepted an invitation from 
the Kansas Association of Local Agents to act as mediator in the matter. 
The terms of the settlement were fixed by the local agents of Topeka. 
It was deemed unwise for the National Association to express any opinion 
as to the cause of or the responsibility for the Topeka trouble, and 
equally unwise to indorse the action of anyone interested in it. 

The Continental having acceded to the appeal of the National Associa- 
tion to stop the war, our obligation to that company for such action was 
expressed when announcing the fact that peace had been declared. The 
request of the Continental that a statement of its position should accom- 
pany the announcement was considered both natural and reasonable, and 
such statement was therefore included as a quotation of the language of 
its management. C. H. WooDWORTH, President. 

November 20. FRANK F. HOLMEs, Secretary. 





A New Method of Combating Rebating with Assurance of 


Success. 


By Dr. E. C. Skinner, General Manager for Ohio, of the Washington Life 
Insurance Company of New York. 


(To THE EDITOR OF THE SPECTATOR.] 


About the middle of September of the current year, the distinguished 
president of one of our leading metropolitan companies acknowledged in 
an open letter withdrawing from the anti-rebate compact, entered into 
by a majority of the standard American life insurance companies in 1895, 
that he was ‘‘reluctantly compelled to admit that neither legislation nor 
the compact between the companies had been effective’’ in suppressing 
this evil. This admission has been followed by utterances in certain in- 
surance publications by the executive heads of a number of representa- 
tive companies sustaining this fact, and, strange to say, only one propo- 
sition has been referred to as a means of overcoming this condition, viz.: 
the discontinuance of high rates of commission, bonuses for specified 
amounts of production, and presumably an increase in renewal commis- 
sions for a period sufficient to compensate for the lowering of first year’s 
ecmmissions. This plan of procedure—in no sense a new idea—is ap- 
proved of in some instances, and disapproved of by so considerable a num- 
ber as to be apparent to the discerning that it would ultimately be as in- 
effective as its predecessor, through lack of co-operation of most of those 
who are regarded as more or less equal competitors in the genefal insur- 
ance market. 

It is necessary in the contemplation of the subject of rebating to de- 
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nominate it as a disease, and as it is not confined to specified localities 
only, none will dispute that it is an epidemical contagious disease. 
Those who combat these conditions in other walks of life—if of intellectual 
cast—delve deeply, spare no pains, in the ascertainment of three things, 
viz.: The cause, effect and cure. 

The cause of unhealthful conditions has in all times been the most diffi- 
cult of location; we may be pardoned if we err in assigning the cause of 
rebating, and per-contra the cause is easy to determine in “this instance 
in question.”’ In fact, it is generally conceded by underwriters to have 
been occasioned solely by the inordinate annual struggle between com- 
panies for supremacy as to the figures made use of to indicate to the 
insurance world their assets, income and surplus. The more marked the in- 
crease over the preceding year the more liberal their offer to producers 
in bonuses and in excessive commissions during the latter months of the 
fiscal year. The effect of these abnormal “baits” has produced this exist- 
ing demoralization, both of the force in the field and the commanders. 
It is somewhat significant that the force which has been mainly instru- 
mental in causing this disease, should be the first to propose a cure, it 
being especially noted that the reform cure thus proposed is the one less 
likely to produce a diminution in the volume of business produced. No 
sacrifice in this direction is held to be possible—whatever of sacrifice is 
rendered probable to secure this valued reform is to fall upon the should- 
ers of the professional underwriters. This leads to a consideration of the 
status of life underwriters as a distinct profession. The assertion is put 
forth, and we doubt not will be sustained by a respectable majority of 
recognized underwriters throughout the country, that we may be at this 
time as distinctly classed as such as any one of the leading professions, 
with the possible exception ef the clerical profession, whose environment 
leads them away from mercenary channels, and are concededly the men- 
tors of our spiritual welfare. Argumentatively, we may take for our 
example the legal and medical professions. Time was when the incapable 
pettifogger, in the first instance, or the smooth charlatan in the latter, 
was the ne plus ultra in the mind of the laity; very little celebrity at- 
tached to the educated, qualified or deserving member. How were these 
unsavory conditions finally eliminated? Solely by elevating the standard 
of these professions and maintaining their position by restricting the en- 
trance of the unqualified and undesirable into their ranks. 

In certain directions we shall expect criticism, if not strenuous objection 
to the establishment of an institution of this character, for the business 
of life insurance has become one that will compare favorably with that 
of any other great enterprise in the United States. The premium income 
of the companies last year was more than $325,000,000, the amount paid 
by policyholders in one county in the State of Ohio (viz.: Hamilton 
county, in which Cincinnati is situated) was nearly $2,000,000 in 1898, to 
say nothing of the contributions of the many innocent sufferers afflicted 
with the mania of assessmentism. 

There is no doubt, with this enormous cash income, that the proposition 
of protection and investment in life insurance has been fully indorsed 
by the public, even if not more than one-fourth of the adult male popu- 
lation of this country is insured. The amount of insurance in force is more 
than $10,000,000,000, about one-sixth of the wealth of the whole country. 
Has not this grand aggregate been promoted and secured by an army of 
intelligent and trustworthy underwriters? Will not these men in the life 
insurance profession compare with the best lights in the learned pro- 
fessions in point of intellectual calibre, earning or business capacity? 
Are not their morals high? Usually they are the best informed in every 
section of our country—unquestionably few will be found who could deny 
this statement. Moreover, it is from the ranks that recruits are drafted to 
occupy positions of honor and trust in the executive departments of all 
the standard companies. Retaining these ideas in mind one might offer 
in a contradictory way, that there was no great or crying need for a 
definite establishment of our status upon a permanent basis. The unedu- 
cated life insurance ‘“‘thoss swapper’’ has no opportunity to bury his mis- 
takes, like the charlatan, nor to hang his mistakes, like the pettifogger, 
yet it is the every-day experience of most first-class underwriters to find 
the better class of policyholders dissatisfied with the character of con- 
tract which has been foisted upon them by some “insurance charlatan”’ 
who through his ignorance of the business may accomplish this result. 
This class is usually responsible for the prevalent and reprehensible prac- 
tice of “‘twisting,’’ which weakens the confidence of the insurer in his 
estimate of every company. 

The space allotted is insufficient to dwell at length upon the desirability 
of restricting the entrance of individuals of all grades of education, busi- 
ness capacity or social status. We hold that it would prove to the decided 
advantage of companies and producers to establish this standard. Ob- 
jections may be offered to this plan by employees who work upon a salary 
and who are strictly non-producers, or very slightly so at least. It is 
not apprehended that the companies would interpose objections to ele- 
vating the standard of those who represent them. We may here state 
that this plan has been outlined to the representative head of one com- 
pany, whose standing in the insurance world is well and generally recog- 
nized. His opinion is that it would be an innovation; it would be wel- 
comed by all companies and ultimately adopted; it would be productive 
of incalculable good to all affected thereby. The two most notable ex- 
amples to which we may direct attention where marked success has been 
reached, are the legal and medical professions. We shall use the latter 
for the purpose of illustration, as we are more familiar with the pro- 
cesses made use of, the employment of which has led to such decided re- 
sults as to commend its use as a means of elevating our standard as an 
insurance profession. 

It is an axiom that in every walk of life, of whatever variety, the under- 
lying principle is the same as to ultimate and permanent success in re- 
lation to all mankind, viz.: ‘‘The survival of the fittest.’”” This obtains in 
our profession as markedly as elsewhere, which being accepted as true, 
let us adopt the means of protection afforded by organization, by compul- 
sory registration and examination. In addition to this, a license fee of 


amount large enough to prohibit all those who are unwilling to qualify 
themselves in the same manner, under the same conditions, as in the two 
professions cited, and who, furthermore, have not determined to take up 
this profession as a life work. 

As we have in every State an Insurance department, presided over by an 
appointee of each State Government, we should cause a law to be enacted 
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empowering this commissioner to appoint seven residents of the State 
as a board of registration and examination, which board shall elect offi- 
cers, as follows: President, vice-president, secretary, treasurer and at- 
torney. Such a law as we have briefly suggested has been submitted to 
several eminent judges and held to be constitutional. Under such a law 
as this it would not be difficult to control the situation, and, to the pos- 
sessor, a certificate of authority under these circumstances would mean 
much, as a code of ethics could be formulated which would be. effective, 
would require one to use the other member with decency and respect and 
would blot out rebating just the moment the provisions of the law be- 
came thoroughly operative. 

There is reason to believe that there will be some who will seriously 
oppose these suggestions with reference to the enactment of such a law, 
particularly such as the law could be most easily applied to. As to its 
provisions, however, after careful contemplation, every thinking and in- 
telligent individual will admit, aside from its being a decided plan to 
prevent the practice of rebating, it will conserve the best interests of the 
public, the company and the underwriter. On the other hand, they are 
all directly injured by ignorance and incompetency. 

Cincinnati, Ohio, November 22, 1899. 





Lapses and Rebates. 


{To THE EDITOR OF THE SPECTATOR.] 


Much has been recently written upon the subject of lapses and rebates 
and many theories advanced as to the cure, but as lapsed business is one 
of the most serious problems with which a life office has to deal, largely 
increasing, as it does, the cost of business in force, and as rebate is re- 
sponsible for a very large percentage of first year’s lapses, too much in- 
telligent discussion of these questions cannot be given by insurance jour- 
nals, the province of which is to educate both agent and company toward 
higher standards and improved methods. 

The law makes rebating a crime or misdemeanér, and the rules of most 
companies forbid it, but there is still a large class of agents who care 
little for either the laws or the rules of their companies, and who override 
and laugh at both. In a general way these men are the “lightning pro- 
ducers,’”’ who travel from point to point, caring nothing for their standing 
as citizens of a community, visiting the same locality but once or infre- 
quently, and interested, not in writing a legitimate business that will 
“stay on the books,” but only in piling up a large volume of business for 
the current year, giving away not infrequently, the whole of their com- 
missions that they may win a bonus for volume or be able to renew their 
contracts as ‘‘executive specials,” or whatever title their companies may 
give to this class of agents. They sacrifice the general good of life insur- 
ance as a business and bring reproach upon what ought to be the most de- 
sirable occupation under the sun, virtually killing the legitimate work of 
honest and permanent agents, to say nothing of the vast added cost of 
securing business paid, not by the companies, if you please, but by the 
insuring public. 

Rebating is the most pernicious evil in the business of life insurance. 
It is an excrescence, and can only be removed by united and drastic 
measures on the part of the companies themselves, and by educating the 
army of life agents toward a higher standard in their calling. 

Some companies have, of course, taken a strong position against rebat- 
ing and are honestly striving to eradicate the abomination; others, too 
many, alas, though subscribing to the doctrine, either wink at the practice 
or allow it to go by default. Until all companies combine to do their full 
duty in this respect, rebating will go on, lapses will remain at the present 
uncalled for ratio, and the business of life insurance and the insuring pub- 
lic must suffer the consequences. 

While it is the agent who practices rebating, the writer believes that 
the companies are primarily and directly responsible for its existence, and 
that it has come into existence largely, if not wholly, through an un- 
healthy competition, a grand race for business on the part of the great 
companies, which has necessarily involved all companies to a certain ex- 
tent in similar tactics. 

Neither laws nor rules will prevent rebating so long as it is distinctly 
profitable to the agent, and the remedy lies with the companies them- 
selves. When they conclude to get along without the “executive special’ 
and his brethren of other names; when they will confine their agency 
force to specified localities, thus making their agents permanent fixtures 
in their respective communities, which usually carries with it the obliga- 
tion of good citizenship and honorable methods; when they pay only a 
moderate first year’s commission, with suitable renewal interests that 
shall make it an object to the agent to keep his business in force; when 
they do away with large bonuses for volume, which in some cases allows 
an agent to give away from sixty to seventy per cent of first year’s pre- 
miums and still make a living; when they look carefully into the record 
for probity and honesty on the part of applicants for an agency contract 
instead of his record as a “lightning producer,’”’ no matter what his 
methods of getting business may be; when they shall have the moral 
courage to at once terminate the contract of any agent who is a discredit 
to his profession, no matter what his record as a business getter may be; 
when the companies will do all these things, they will have practically 
stopped rebating, reduced the ratio of first year’s lapses to a minimum, 
added to the profits and satisfaction of the insuring public and elevated 
the standard of the life insurance agent as a class to a point where a 
larger number of honest men will find it consistent to engage in it, and 
will have thus made a more important stride in the direction of sound, 
profitable and satisfactory life insurance, than any other half-dozen re- 
forms that have ever been inaugurated. Until they do these things, re- 
bating and twisting will continue rampant in the land, lapses will remain 
at high water mark, the net cost of life insurance will grow apace, and 
the “insured” will continue to ‘‘pay the piper.” 

Lapses in years subsequent to the first may be, and are by some com- 
panies, materially reduced by certain aids to the insured in the form of 
notes at reasonable interest for some portion of the premiums, and every 
mutual company, which should impartially observe strict equity as be- 
tween its policyholders, carrying out that perfect mutuality that its 
charter presumes and reauires, ought to extend to its policyholders 
every courtesy and aid that is consistent with safety to enable them to 
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carry their contracts to maturity, as in this way only can the prime factor 
in life insurance, viz.: protection, be best conserved, and the greatest good 
to the greatest number secured, while at the same time, lapses, and con- 
sequently cost of business, being reduced to the minimum, the secondary 
element of life insurance, viz.: investment, will be vastly improved, and 
the business will advance to even a higher standard than it has yet at- 
tained. LEXICUSs. 
Wilmington, Del., November 25. 








CASUALTY INSURANCE. 


—The New Amsterdam Casualty will write burglary business in Min- 
nesota. 

—The City Trust Safe Deposit and Surety Company of Philadelphia has 
entered Virginia. 

—The Hartford Steam Boiler has secured a $20,000 line on the boilers in 
the Capitol building at Denver, Col. 

—The Central Accident’s plate glass business in Philadelphia has been 
placed in charge of Thomas MclIlwee. 

—The National Indemnity and Insurance Company of Baltimore has 
been licensed to do business in Michigan. ; 

—The Maryland Casualty has appointed Charles Wilson & Co. of New 
Haven general agents for that city and vicinity. 

—The New Amsterdam Casualty has applied for admission to Louisiana 
for the purpose of doing a general accident business. 

—The Ocean Accident and Guarantee of London has been licensed to 
transact a casualty business in Pennsylvania and Maryland. 

* — Smith Davis & Co. of Buffalo have been appointed as general agents 
of the Maryland Casualty for Western New York, Western Pennsylvania 
and Southern Michigan. ‘ 

—The Columbian Accident Association of Seattle, Wash., has been 
recently incorporated, with a capital of $20,000. Those interested are F. 
L. Miller and R. T. Holland, of Seattle. 

—Boiler explosions reported in the United States and Canada during the 
month of May last numbered twenty-eight, causing the death of twenty 
persons and seriously injuring twenty-seven others. 

—The Preferred Accident expects that its premium incom? for 1899 will 
pass the one million dollar mark, and calls upon its agents to roll up busi- 
ness enough in the remaining weeks of the year to make sure of it. 

—The Preferred Indemnity Association of Chicago is a mutual concern 
which is contemplating reorganization as a stock company. The associa- 
tion’s principal business is combined accident and health contracts. 

—Charles W. Bond, who was recently appointed receiver for the New 
England Mutual Accident by his father, Judge Bond, has resigned. His 
action is thought to be due to the criticism following his appointment. 

—Judge Wheeler of the United States Circuit Court recently handed 
down a decision in which he held that in a case where a man died from the 
effects of eating indigestible food it could be claimed that his death was 
accidental. 

—The Phenix Indemnity Company of Denver is a recently organized 
concern, which has purchased a portion of the business of the Interna- 
tional Indemnity in that region, and will do a general life, accident and 
health business. 

—The Ohio Department has granted a license to the Ridgely Protective 
Association of Worcester, Mass. This company, which does an accident 
and sick benefit business, operated in Ohio during 1898 as a fraternal, but 
it is now classed as an assessment company. 

—A new company recently incorporated at Indianapolis is known as the 
Indiana Title Guaranty Company. This concern has a capital stock of 
$150,000, divided into $100 shares, and, as its name implies, will guarantee 
realty transactions, according to methods existing at the present time. 

—Articles of incorporation have been filed by the Eureka Accident and 
Sick Benefit Association of Columbus, Ind. The directors in the new con- 
cern are: Robert J. Dixon, Chicago; George A. Robertson, Seymour, Ind., 
and William H. Butler, George I. Wynans, Charles A. Chambers and 
George A. Ferguson of Columbus. 

—It appears that the new Philadelphia Casualty Company will engage 
in steam boiler, elevator, team, plate glass, personal accident and health 
insurance. As its capital is only $100,000, its field will be restricted to a 
few States, the majority of States requiring of general casualty com- 
panies a capital of from $200,000 to $250,000. 

—A receiver for the Marshalltown Accident Insurance Company has 
been applied for by Attorney-General Remley of Iowa. The company, 
which is two years old, has about $300,000 of insurance in force, but being 
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in a weak condition, was about to consolidate with the Imperial Accident 
of Des Moines, but the State Auditor did not approve of this plan, and 
under his direction the above action was taken. 


—On account of its increasing membership the Columbian Relief Fund 
Association of Indianapolis has found it necessary to increase its office 
force, and move to larger offices on the tenth floor of the Stevenson Build- 
ing. These are said to be the most convenient and pleasant offices in the 
city of Indianapolis. M. V. McGilliard has retired from the directorate of 
the Columbian, and Dr. Wilmer Christian enters the office thus made 
vacant. Dr. Christian has long been connected with the association in his 
professional capacity, and as chief medical adviser has become thoroughly 
familiar with the business. Recent agency appointments: LeRoy Darnold, 
Clarksburg, W. Va., general agent for West Virginia; Thomas F. Rush, 
Scranton, Pa., general agent for Lackawanna County, Pa.; Joseph F. Rut- 
ledge, Harrisburg, Pa., general agent for Dauphin County, Pa.; David 
M. Pedigo, Kokomo, Ind., general agent for Howard County, Ind.; George 
L. Barkley, Seymour, Ind., general agent for Jackson County, Ind. 

—Announcement was made last week of the proposed organization in 
New York city of a company to be known as The Consolidated Plate Glass 
and Accident Insurance Company, with a capital of $450,000. It was stated 
that the charter of the company had been approved by the Attorney-Gen- 
eral, and that the Insurance Department would be asked for a license as 
soon as the necessary legal formalities had been complied with. Coinci- 
dent with this announcement came the story that the new company would 
absorb the Lloyds, Metropolitan and New York Plate Glass insurance 
companies. It was argued that such an amalgamation or absorption would 
result in a material reduction of expenses with a possible saving also in 
the purchase of plate glass. Officers of the companies interested deny all 
knowledge of such a scheme, and point to the unquestioned fact that the 
business written by them is the property of the agent, which, in case of 
consolidation, would probably go to other companies. The chances of the 
stockholders of the New York companies going into a consolidation of this 
character are thought to be very slim. 











NEWS OF THE WEEK. 


The Continental and the Topeka Agents. 

A CHICAGO paper contains several pages of matter signed by eight local 
agents at Topeka criticising in severe terms the Continental Fire Insur- 
ance Company. This article pretends to give some ancient history regard- 
ing the company, much of which is untrue and considerable more greatly 
distorted. Special stress is laid upon the old Dimick cases, wherein it was 
shown that Dimick, the agent at Buffalo, had wronged certain other 
companies in favor of the Continental. The Continental defended Dimick 
in the courts, but was finally defeated and judgment rendered against it, 
which was promptly paid. As these matters were fully ventilated and ad- 
judicated by the courts, and the Continental’s position in defense of its 
former local agent was fully understood while these prosecutions were 
going forward, it seems entirely a work of supererogation to bring them 
forward now in an attack upon the company. 

It will be noticed that out of some twenty-seven agents in Topeka, eight 
only signed this very extraordinary document, said to have been pre- 
pared by the editor of the journal publishing it, who is alleged to have 
personally solicited the signatures of the Topeka agents. What the com- 
pany may have done in the past does not in the slightest degree affect its 
position in regard to the Topeka rate war. This was a question- between 
the company and the Western Union, or Western Union agents, who 
endeavored to prevent any agent from representing the company in 
Topeka. In retaliation, the Continental declared a rate war, and the 
local agents association called upon the National Association of Local 
Agents to intervene as arbitrator, and in doing so and settling the dispute 
in favor of the Continental, the association incurred the enmity of some 
of the Union agents. While not attempting to justify or apologize for 
the Continental’s action in this matter, the company being fully able to 
take care of,itself, we are decidedly of the opinion that this vituperative 
broadside, issued by the journal in question, is entirely uncalled for, and 
more likely to breed further trouble than to do any good. The Topeka 
incident was closed some time ago, and the result, as reached by the 
arbitrators, should be accepted in good faith. 








Covenant Mutual Life of Galesburg to Reinsure. 
THE managers of the Covenant Mutual Life of Galesburg, Ill., have 
issued the following circular to certificate holders: 


You are hereby notiiied that in pursuance of a request in writing and a 
resolution adopted by the directors of this association at their regular 
meeting, November 14, 1899, a special meeting of the members of the 
Covenant Mutual Life Association is called, to be held at the home office 
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of the association, at Galesburg, Ill., Thursday, December 28, 1899, at 9 
o’clock A. M. 

The purpose of this meeting is to consider plans for the reorganization 
of the association, and also propositions for the amalgamation or transfer 
of our business., Among other proposals is one from the Northwestern 
Life Assurance Company, of Chicago, IIl., agreeing to accept every one of 
our living members without medical examination, upon their original ap- 
plications, continuing the policies and certificates now held by each 
member of this association. The perfection by the officers of the North- 
western Life of the only plan which is being successfully operated by 
which an assessment life insurance corporation can be converted-into a 
regular life insurance company, the method involving no burdens or hard- 
ships upon the insured, and having been indorsed by insurance depart- 
ments, insurance experts and insurance journals everywhere, and the said 
proposition embodying for the members of the Covenant Mutual Life Asso- 
ciation the same right to convert their policies if they so elect, as the 
said Northwestern Life is extending to its own members, without any 
discrimination whatsoever, constrains us to call especial attention to that 
plan in connection with any proposition for reorganization or transfer 
which may be brought before the meeting. 

Your management has devoted itself during the year to the consideration 
and development of plans to further the very best interests of all our 
members, and now call this meeting at which all these will be laid before 
you for your action. 

It is deemed advisable to thus secure a special meeting at the end of the 
year, so that practically all the results of the year may be placed before 
you, and yet decide upon some measure of action for the future which can 
be placed in operation at the earliest possible day in the new year. 


It wili be noticed that special stress is laid on the offer made by the 
Northwestern Life of Chicago. This company, under the presidency of 
C. E. Mabie, has afforded its members an opportunity to change their 
policies from assessment certificates to old-line contracts by agreeing to 
accept a note for the amount of reserve which should now be in hand. So 
far more than $12,000,000 of business has been transferred in this manner, 
thereby adding $2,250,000 to the company’s assets. Similar opportunities 
are to be afforded the members of the Covenant Mutual should they decide 
to accept the Northwestern’s proposition, thus making sure of a level 
premium henceforward. 





Graded Commissions in [linnesota. 
AS a result of a conference between the Insurance Commissioner and At- 
torney-General of Minnesota and Messrs. Cary & Goodwin, representing 
The Union, the Attorney-General has taken the graded commission ques- 
tion under consideration again. The points made by The Union repre- 
sentatives were: 


1. That the anti-trust statute of 1899 does not apply to’ contracts of in- 
surance, insurance not being by the decision of the United States Supreme 
Court a matter of trade or commerce. 

2. That no new rules were adopted by The Union at its September 
meeting, but the old rules were in part abrogated. 

3. That the present agitation on the commission question arises from the 
general action of Union companies in taking advantage of such abroga- 
tion of old rules and not from the adoption of any new agreement. 

4. That the rules of The Union permit members to pay an increased 
compensation to agents under certain conditions, but the rules do not bind 
them to do so and it is left entirely to the individual judgment of mem- 
bers. . 4 

5. That the actual result of such abrogation of rules is an increase of 
competition of the business as a whole rather than a restraint. 


The Attorney-General does not agree with the first point, but will look 
up the several authorities cited. Judge Cary expressed himself as well 
satisfied with the reception accorded himself and colleagues. 





The Fidelity Mutual Life Insurance Company. 

DURING the greater part of the current year, President L. G. Fouse of the 
Fidelity Mutual Life Insurance Company of Philadelphia has been busily 
occupied with the reorganization of the company from one operating 
under the assessment laws to a regular legal reserve corporation. He is 
now able to announce the completion of the work, and the Fidelity Mu- 
tual is qualified in the various States of the Union in which its field lies 
as a full-fledged legal reserve company. In achieving this result Mr. 
Fouse has had to meet and overcome innumerable obstacles in the shape 
of objections to various details of his plans and policies, but one by one 
they have all been overcome, concessions having been made on both 
sides, and he is again in position to devote the whole of his indomitable 
energy to the upbuilding of a life insurance company whose main object 
is the selling of life insurance for protection only. The Fidelity also issues 
now endowments and annuities, and is a life insurance company in every 
sense of the term. 

The policies being offered by the fieldmen of the Fidelity have been 
drafted with the idea that the fundamental principle of life insurance is 
protection. Being a mutual company, the policyholders are practi- 
cally told that the rates charged are those which experience has 
taught are necessary for the payment of death losses as they occur, the 

accumulation of a sufficient reserve to provide against any increase of 
; premium and a moderate allowance for expenses. If the experience of 
the company is more favorable than the assumed rate of interest and 
mortality calls for, the saving thus effected will be applied to the reduc- 
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tion of premium after a specified time. Under these plans, therefore, the 
insured obtains the maximum of life insurance protection at the mini- 
mum of cost, which we venture to say will meet the requirements of a 
vast majority of the people whose only aim in procuring life insurance is 
to provide for their dependents without fear of failure. 

The platform on which the Fidelity Mutual appeals to the public is 
sound life insurance protection, limited expenses, stipulated in the 
contract, a field confined to the United States, and such a concentration of 
its business as to keep it within the bounds of individual management. 
The Fidelity Mutual’s officers and directors have no desire to make the 
company a great one, eithér in volume of business or in the accumulation 
of assets incidental to plans of insurance providing for investment, but 
they do intend to make it known as a company where life insurance pro- 
tection can be had at the lowest possible cost consistent with absolute 
safety. 

The campany starts on its new basis with about eighty millions of insur- 
ance in force, with ledger assets exceeding $2,600,000; it has its field well 
organized, and its agents are in a position to prosecute most vigorously 
the campaign for new business. 





Greeff Case as a Precedent. 

IN pursuance with a decision handed down by Judge Wheeler, in the 
United States Circuit Court, the Equitable Life Assurance Society has paid 
into court the sum of $2558.85, in full settlement of a certain policy of life 
insurance issued to and on the life of George Gadd. On May 15, 1899, the 
policy completed its tontine dividend period, and the assured, Mr. Gadd, 
exercised his right, under the terms of the policy, by selecting the option 
which gave him the privilege of surrendering the policy for its accumu- 
lated reserve value of $1711.77 and a dividend apportioned by the society 
of $847.08. 

Mr. Gadd maintained that his share of the surplus was $2045.40; and he 
refused the society’s offer of settlement, bringing suit to enforce the 
payment of his claim. The society, through its counsel, Charles B. Alex- 
ander and William B. Hornblower, put in a demurrer. Justice Wheeler 
cited the decision of the New York Court of Appeals sustaining a de- 
murrer set up in the case of Emil Greeff against the Equitable, and said: 

The principle in that case appears to cover this, and to show that the 
action of the body agreed upon in ascertaining the surplus cannot be re- 
viewed in an action to recover the distributive share without showing 
fraud or irregularity in its procedure. 

Justice Wheeler, in giving his decision, allowed the company to pay 
into court the sum of $2558.85, the exact amount the plaintiff, Gadd, had 
refused to accept, as preliminary to sustaining the demurrer. 





President Alexander Congratulates His Agents. 
UNDER date of November 15, President James W. Alexander sent out a 
congratulatory letter to the agents of the Equitable, being his first com- 
munication to them since his return from a European trip. Speaking of 
the commission reform inaugurated by the society, he says: 


And first of all let me congratulate you upon the substantial progress 
you have made in carrying forward the great work inaugurated at our 
fortieth anniversary convention. No action ever taken by you in the past 
has given me so much pride in the character of the field officers of the 
society as your firm and enthusiastic indorsement of our new project for 
stamping out the demoralizing practice of rebating. This project was seen 
by you at a glance to strike at the very root of the evil. You recognized 
instantly that what we proposed to do was nothing less than a reform in 
the strictest and most comprehensive sense of the word. You entered into 
this movement with a clear knowledge of all it entailed. You did not 
lose sight of the fact that at such times there are always to be found 
persons short-sighted enough and narrow-minded enough to oppose all 
new movements in the direction of reform. But, on the other hand, you 
also recognized the fact that when genuine reform is deliberately planned, 
and is consistently and vigorously prosecuted, its progress is irresistible, 
and its success becomes assured. . 

In view of all this, two things are eminently gratifying to me at the 
present time. The first is that our action has met with such widespread 
public approval. Almost without exception the comments of the press 
have been commendatory. Almost without exception the officers of other 
companies have expressed their approbation, indicating their sympathy 
with our movement, even if some of them have paused to observe the 
practical results achieved by us before actively co-operating with us. In 
the second place it is eminently gratifying to me to find that during my 
short absence so much has been accomplished. The best proof that we 
have entered upon a genuine reform is in the fact that already we are be- 
ginning to see results. A tree is known by its fruits; and more and more, 
as one month succeeds another, will the value and importance of our 
action be manifested. We have every reason for encouragement. Other 
measures having proved inadequate it is eminently gratifying to see that 
the new movement is already benefiting the society, its policyholders, its 
managers, and its agents. ) 

Our new departure means far more than outsiders fully appreciate as 
vet. It means a material saving to policyholders; it means business of a 
better quality; it means a more steadfast and loyal membership; it means 
an increase in the material resources of every manager who conducts his 
business with judgment and in consonance with the new order of things, 
and it means a better income and a more substantial support for every 
man who accepts a local agency, if he intends to make life assurance his 
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business, no matter how small his field of operations may be. It means 
more than this. It means that the Equitable Society, which already has 
the best and most representative corps of agents in the business, will at- 
tract to it more and more the best men in the community to represent it 
in the field. 

After referring to the opposition encountered on the announcement of 
such radical reforms as incontestability, privilege of withdrawing entire 
reserve and prompt payment of death losses, Mr. Alexander goes on to 
say: : 

These examples might be multiplied, but enough has been said to illus- 
trate four points which I wish to impress indelibly upon your minds. 

1. Every reform that has ever been introduced by the Equitable has 
been a genuine reform. 

2. It is our sincere determination that this shall be the character of 
every reform introduced in the future. 

3. It is always our hope and desire that no innovation introduced by 
this society shall merely be experimental, but that the necssary thought 
and study and discrimination shall be given to the subject in advance, so 
that when a forward step has once been taken, there shall be no question 
as to its character and no necessity for retreat. 

4. The reform movement now in such successful progress, in which you 
are so heartily co-operating with the officers of the society, is one of the 
most important, if not the most important movement in the interests of 
life assurance that has been projected during the present decade. It is 
destined to triumph, for we are in earnest, and, with a full knowledge 
of all that it involves; with a clear insight into the motives of any who 
may question our integrity of purpose; with a candid recognition of the 
fact that our project is only a means to an end, we are resolved to use 
every proper and legitimate means to maintain this reform. If we have 
taken new and radical measures it is not with the purpose of discarding 
old measures that are still efficient. Our old rules have not been relaxed. 
What is new is in addition to, not in place of, existing safeguards and re- 
strictions. 

Let me congratulate you also upon the excellent business you have 
transacted during my absence in spite of competition characterized in 
some instances by acts and practices to which we decline to descend. I 
am fully aware that you have to meet what is miscalled ‘‘liberality’’ in 
contracts and methods, but which might more accurately be described as 
prodigality in the use of other people’s money, for excessive liberality to 
certain classes of new assurants must necessarily be at the expense of the 
steadfast policyholders. You should, therefore, make a point of the fact 
that the Equitable will not be tempted to commit such errors in order to 
obtain business. Such practices, of course, have a tendency to dazzle the 
eyes of those who have not a clear insight into the science of life assur- 
ance, and who fail to recognize the fact that in a company conducted on 
the mutual plan it is the policyholders themselves who assure one another 
and who must consequently pay for excessive benefits granted to favored 
individuals. It will not be long before the policyholders of all such com- 
panies will see that they must pay out of their own dividends the rewards 
given to those who cancel their membership prematurely; and that if extra 
hazardous risks are assumed and no charge is made therefor, they will 
ultimately be called upon to put their hands in their own pockets and 
pay these charges themselves. 

You may have observed also that personalities have been introduced 
into the conduct of the business by some competiters. I do not propose to 
follow this bad example and prefer to treat with silence attacks which are 
neither justified by facts nor by good manners. 





The Northern Central Life Insurance Company. 


THE above named company, located at Toledo, Ohio, is the latest addition 
to the legal reserve ranks, having received its charter only a few days 
since. It is the outgrowth of the Northern Central Life Company (stipu- 
lated premium), which is now actively at work in Pennsylvania and Mis- 
souri, as well as its home State. The new company will commence busi- 
ness early in 1900 with a capital of $100,000 and surplus of $25,000, and 
the business of the old as a nucleus. It designs to at once enter Indiana, 
Illinois, Iowa, Minnesota, Michigan and New York States, continuing in 
its present field as well. Its stock will be held largely at home, though 
general agents of the company will have the privilege of subscribing to 
a moderate amount, where they are in every respect congenial to the 
management. The Northern Central’s policy forms will include ordinary 
life, with guaranteed return premiums, ten, fifteen and twenty payment 
policies with similar guarantees, ten-year term, twenty-year term (the 
last named being level through life), all in amounts up to $5000. A 
twenty-year instalment policy will be sold in amounts from $5000 to 
$50,000. The officers and directors of the new company are likely to be the 
same as in the old organization, and the most prominent men of Northern 
Ohio will be among the stockholders. Well trained and reliable field men 
can now make desirable connections with the new company. 








MERE MENTION 


Life Insurance Notes. 

—The Bankers Union of the World of Omaha has been admitted to Texas. 

—In another column a Western assessment company. advertises for offers for 
reinsurance. 

—Charles H. Bassett, who was connected with the Detroit office of the Phoenix 
Mutual Life, died suddenly last week. 

—The Phcenix Mutual Life of Hartford and the North American Life of 
Toronto have been admitted to South Dakota. 

—A recent examination of the Knights and Ladies of Security by the Kansas 
Department shows that the funds of the order are invested in a proper and 
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judicious manner, and completely disproves the charges of mismanagement which 
have been made by alleged members. 

—In the three months ending with October 31 the AZtna Life paid in death 
claims $488,746, exclusive of amounts under $1000. 


—The Equitable and the New York Life have paid their policies for $100,006 
and $50,000, respectively, tc the estate of the late Garrett A. Hobart. 


—In the nine months ending with September 30, 1899, the New York Life 
paid in death claims $8,242,867; for endowments, $2,311,907, and in dividends, 
$1,687,357. 

—The Northwestern Life of Chicago is assessing lapsed policyholders for 
losses accrued during the life of their policies, for which sufficient assessment 
was not made. 

—Fred J. Mason has been taken into partnership with his father, Ira J. Mason, 
in the Chicago general agency of the Atna Life, the firm name now being Ira 
J. Mason & Son. 

—The Norwich Union Life has entered Canada for business, placing its affairs 
in the hands of J. Cassie Hatton, who for some years past has represented the 
inactive Reliance. 

—The Prudential has appointed Nathan Kaufman general agent of its ordinary 
branch in Detroit. He was formerly superintendent of agencies in Missouri for 
the Mutual Benefit Life. 

—The Connecticut Insurance Commissioner visited the head office of the Mu- 
tual Reserve Fund last week to make some inquiries, but not for the purpose of 
conducting an investigation. 

—Commissioner Stevens of Michigan alleges that the North American Benefit 
Association of Detroit is insolvent, and’ he has requested the Attorney-General to 
have the affairs of the concern wound up. 

—Information has been received in London of the death of Duncan McLauch- 
lan Slater, the founder and manager of the Oriental Life of Bombay, India, 
which occurred October 3 at Rawal Pindi. 


—Charles J. Gore of St. Louis, who recently retired from the management of the 
Massachusetts Mutual’s Missouri business, has accepted a position with the New 
York Life as agency director, with headquarters at Hartford. 


—The Michigan Department has granted a license to the Atlas Life Association 
of Detroit. This organization, which is of a fraternal nature, has the following 
officers: C. E. Cole, president; J. W. Morrison, vice-president, and J. M. Fay, 
secretary. 

—The Etna Life foreshadows the result of its work for 1899 as follows: ‘The 
new business written in the life department shows a splendid gain over that of the 
previous year, while the strides made in the accident department are greater than 
ever before.” 

—The Patrons Life Insurance Association of Oregon and Washington has been 
organized at Portland, Ore., with Thomas Paulsen president, and A. F. Miller, 
secretary. These officers will serve until the regular election, which will be held 
in December. 

—Edward F. Berkeley, St. Louis special agent of the Mutual Life, has been 
appointed to fill a respousible position in the home office of the company. He is 
well known throughout the Central States, having spent many years in the 
Mutual’s service. 

—Samuel S. Stucky, local agent at Fort Wayne, Ind., for the Equitable Life, 
has been arrested charged with embezzlement of funds belonging to the company. 
The prosecuting witness is Ambrose H. Wells of Winchester, one of the Equit- 
able’s general agents. 

—The widely published report that the Mutual Life had made arrangements 
with the Russian Government for the purchase of four per cent bonds of the 
Vladi-Kavkal and Southeastern Railway valued at $10,000,000 is emphatically 
denied by the company. 

—Cleveland Life of Cleveland, Ohio, is reported to be reorganizing under the 
old-line law, with a capital of $100,000, of which $65,000 has already been sub- 
scribed. The company commenced business about a year ago under the Ohio 
stipulated premium law. 

—The office of the Southwestern Mutual Life Association at Marsha!ltown, 
Iowa, was robbed last week. The safe was blown open and cash and securities 
to the amount of $6500 were taken. The robbery was committed during the noon 
hour, while the office zmployees were at lunch. 


—The Consolidated Life Insurance Company was recently incorporated at 
Washington, D. C., with $100,000 capital, by the following incorporators: C. H. 
Goons, C. S. Bell, Washington; W. Palmer of Indianapolis; M. L. Doubleday, 
Columbus, Ohio, and T. S. Parker of Philadelphia. 


—We regret to chronicle the death on November 23 of C. O. McClure of Dallas, 
Tex., State manager of the Security Mutual Life of Binghamton, N. Y. Mr. 
McClure was one of the most successful underwriters in the Southwest, and a 
man loved and respected by all who knew him. 


—Howard C. Benham of Batavia, N. Y., who has been convicted of wife 
murder, is insured in the New York Life for $6000. The company evidently does 
not relish the idea of having one of its contracts closed by the execution of the 
insured, for it has offered to pay the policy at once, and close the incident. 


—Needs Help to Let Go.—“I thought I thought an unthought thought within 
my brain of brains. Alas! the thought I thought I thought, is still an unthought 
thought. Some men think they are insured because they are thinking about 
it. Better insure without thinking than think without insuring.’”? The above is 
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from the pen of James T. Phelps, author of ‘“‘Life Insurance Sayings,” published 
by The Spectator Company, 95 William street, New York; price, seventy-five 
cents per copy. 

—Opportunities are afforded in another Column of this issue for experienced 
life men desirous of making connections with an old established company, which 
has several general agency vacancies. 

—The newly elected off.cers of the Michigan Life Association are: J. M. Ed- 
munds, president; F. O. Paige and Guy C. Moore, vice-presidents, and A. R. 
Thompson, secretary and treasurer. This body is now. purely a social organiza- 
tion, having eliminated all legislative functions from its constitution and by-laws. 

—W. E. Catlin, who for several years has acted as instructor at the Marquette 
branch of the New York Life in Chicago, died last week. He was a veteran in- 
surance man, and during his long career had been connected with the Penn 
Mutual, the Mutual Life, the Equitable of New York, the Equitable of Iowa and 
the New York Life. 

—William Boswell & Co. (incorporated), general agents for the central depart- 
ment of the Provident Savings Life, with headquarters at Cincinnati, continue to 
make rapid strides in new business, and will doubtless close the year with a 
handsome increase over 1898. They have several openings for good agents in 
their department, and call attention to same in another column of this issue. 

—Newly elected president of the Life Insurance Agents Association of Michi- 
gan is J. M. Edmunds ot the well-known firm of Edmunds & Johnston of De- 
troit, State agent for the Mutual Benefit Life. Mr. Edmunds may be depended 
upon to give his best energies to the welfare of the Michigan association. 


Fire Insurance Notes. 


—H. E. Nicholas, the Continental’s Southern Caiifornia special agent, died last 
week. 

—The Franklin of Philadelphia has appointed Edward F. Sharp sole agent for 
Chicago. 

—G. S. Manvell, general manager of the Sun Insurance Office, sailé for home 
Saturday on the Etruria. 

—The United Fire of Baltimore has appointed Charles H. Fillrook special 
agent for New England. 

—W. F. Renshaw and A. B. Liell will form an agency partnership in Brook- 
lyn, under the firm name of Renshaw & Liell. 

—A receiver has been appointed for the Susquehanna Mutual Fire Insurance 
Company of Harrisburg. Liabilities are $46,000. 

—Commissioner Stevens of Michigan will examine the Farmers and Merchants 
of Lincoln, Neb., which has applied for admission to his State. 

—The Sun of London has appointed C. B. Wright special agent for lowa and 
Missouri, with headquarters at Des Moines. He formerly held a similar position 
with the Des Moines Fire. 

—H. F. Crawford, State agent for the New York Underwriters Agency for 
Illinois outside of Cook county, has resigned. A successor has not as yet been 
appointed. 

—In the suit to annul the charter of the Mercantile Fire of Chicago, Judge 
Thompson on Tuesday dismissed the case and dissolved the injunction obtained 
by the Insurance Superintendent. 

—The Imperial has appointed William H. Cummings of Denegre & Cummings 
general agent for Louisiana, and has transferred its New Orleans agency from 
the above firm to Henry Denegre. 

—Farmers and Merchants Insurance Company of Lincoln, Neb., advises us 
that Miller & Hovey of Chicago have been made city managers, and not Chicago 
managers, as stated in a previous issue. 

—The Home has been summoned to appear before the governing committee of 
the Western Union in Chicago to answer charges of violation of Union rates and 
rules. It is said that the summons will be disregarded. 

—The Cleveland (Ohio) agency of the Hanover has been transferred by Assist- 
ant Manager Higby from H. M. Brooks & Co. to F. P. Thomas & Co. This 
action is the cause of considerable comment, as the former firm has had the local 
management of the Hanover for a number of years. 

—C. E. Tebbetts, formerly Nebraska State agent of the Hartford, has been 
transferred to the Missouri field. His successor is George L. Platt of Beatrice, 
Neb., who has had considerable experience in the various branches of field and 
office work. 

—Rumors of retaliatory measures being adopted, against Wisconsin by Michi- 
gan are now afloat, owing to the refusal of the Wisconsin authorities to lower the 
burdensome taxation of five per cent now imposed on Michigan companies to 
two per cent. 

—The results of the recent action of the Kentucky and Tennessee Board on 
graded commissions are already apparent. Manager J. T. Dargan of the Southern 
department of the Imperial has applied for membership in The Union, and other 
applications are expected. 

—The United States Circuit Court of Appeals at Cincinnati has decided that 
Thomas C. Hindman has good cause for action against the First National Bank of 
Louisville, C. B. Sullivan, etc., and the case will be sent back for retrial before 
Judge Evans at Louisville. 

—Attorney-General Pyle of South Dakota has rendered an opinion as to the 
power of the Insurance Department in controlling local insurance companies 
organized under the laws of the State, in which he holds that all power of the 
Commissioner is stopped after the filing of the charter of the company and the 
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issuing of certificates to its agents, and that he has no power to examine into 
their business nor pass upon their reliability. This places State mutual com- 
panies on entirely different grounds from other companies. 


—The New Hampshire Fire has definitely decided to withdraw from The Union. 
The company has a well-established business throughout the West, and this 
action comes as a surprise to many of the managers, as it was generally thought 
that such a step would not be taken. 


—A meeting of the stockholders of the Frederick County (Md.) Fire Insurance 
Company has been called to wind up its affairs. Arrangements will probably be 
made to turn over outstanding policies to some other company. This action is 
said to be due to a general falling off of business. 


—Chicago agents for stock companies are writing the McCormack line, which 
this year amounts to $3,300,000, at an advance over last year’s rate. Many im- 
provements have been made in the risk, including the installation of a sprinkler 
equipment, and some companies are taking heavy lines. 

—James J. Clark, vice-president of the Detroit Fire and Marine, died last week 
at St. Joseph’s Hospital in Chicago. A large number of his friends and business 
associates attended the funeral«services, which were held in St. Chrysostom 
Episcopal Church in Chicago. The remains were interred at Milwaukee. 


—The proposed Syracuse German Insurance Company has been abandoned, as 
it was found impossible to raise the sum of $250,000 in cash or securities, which 
would have been required to incorporate the company with a $200,000 capital and 
a surplus of $50,000. The funds which have been subscribed for stock will be 
promptly returned to the subscribers, 


—J. W. Fitzgerald, special agent of the Northwestern National for New York 
and New Jersey, alleges that at a meeting of the Underwriters Association of 
New York State F. W. Jenness, special for the AEtna, said that he was a forger, 
and he will endeavor to make Mr. Jenness pay for his alleged freedom of speech, 
by commencing action against him for $25,000. 


—At a meeting of the directors of the Vernon Insurance and Trust Company, 
held last week at Indianapolis, a report of the business of the past six months, 
which was read, showed a loss ratio of forty-eight per cent and a gain of over 
$4000 in surplus account. This company is under the management of the McGil- 
liard agency, which formerly had the Fort Wayne. 

—H. F. Neefus, formerly secretary of the Manhattan Fire, has brought suit 
against the company to recover the sum of $1125, with interest from August 10, 
1899, which he claims as compensation for services alleged to have been rendered 
early in the year in negotiating a large reinsurance deal for the company. In 
answer to this claim the Manhattan makes a general denial. 


—A majority of the stockholders of the New Brunswick (N. J.) Fire have 
agreed to dispose of their holdings at $25 a share, which is double the par value, 
and have deposited options with the cashier of the National Bank of New Jersey. 
The stock will probably be bought up by a syndicate. The company was estab- 
lished in 1832, and has been paying twelve per cent dividends for several years. 


—The promin-it agency and brokerage firm of Starkweather & Shepley of 
Providence will establish a branch office in New York city about December 1. 
The new office will be in charge of J. F. Huntsman, Jr., who has been connected 
with the firm for fifteen years. Mr. Shepley contrcls many large lines in the 
metropolitan district, among them being the Sloane line, which runs into the 
millions. 








N OLD ESTABLISHED LIFE INSUR- 
ANCE COMPANY has vacancies for General 
Agents in Massachusetts, New Jersey, Pennsylvania, Michigan 
and Nebraska, 
Men who can prove their ability as solicitor; aud man- 
agers may address, giving full particulars, 
“xX,” P. O. Box 1654, 
New York City. 





WESTERN ASSOCIATION TRANSACTING LIFE 
insurance on the assessment plan, desires to transfer its busi- 
ness to another company. 


The Association has $1,938,000 of insurance in force. 
All its death claims are paid to date, and it possesses a 
liberal amount of assets over and above all known 
liabilities. 
Companies prepared to consider the reinsurance or absorption of this 
Association may communicate with 


“X YZ,” Care THE SPECTATOR COMPANY, 
95 WILLIAM STREET, NEw York. 


248 


THE 


SPECTATOR 





[Thursday 








Mercantile Agencies. 


fHigencp Wants. 











OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engrnect only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for —— are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 


CHARLES 8. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 
Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 


fictuarial, 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5), Telephone, 5427 Cortlandt. 
Letters addressed—D, P. Fackler, Actuary, New York,—arrive promptly. 


182 NASSAU 8T., NEW YORK, N. Y. 




















M's MENANDER DAWSON, 


CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broapway, New York, N. Y. 








igency Wants. 








IVE MEN CAN GET GOOD CONTRACTS 
Address confidentially, PROVIDENT SAVINGS LIFE, 
WM. BOSWELL & CO., 
Cincinnati, 
Managers Central Department. 


Ohio, Indiana, West Virginia, Kentucky, Tennessee. 


N EXPERIENCED LIFE INSURANCE MAN, 
with a good record, can secure an EXCEPTIONAL contract to close 
business ‘‘ spotted” by other agents in a well organized agency. 
Address immediately, with record, 
‘* OPPORTUNITY,” care of SPECTATOR, 
P. O. Box 1117, New York City. 








cae UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 





ANTED-—SPECIAL AGENTS, WHO ARE PRO- 
ducers. To the right men especially good contracts will be given 
and every facility afforded for obtaining business. Apply, with reference, 
FREDERICK EVERILL, General Agent, 
EQUITABLE LIFE ASSURANCE SOCIETY, 
EQUITABLE BLpG., BOSTON, MASS. 


ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805, 


**Tus Oxpest ScorrisH INsuRANCE OFFICE.” 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
STATEMENT, JANUARY Ist, 1899, 








BEGETS . ccc cnnnkctdn cccascconkeswenate scceuioaesksdepeenneseuesenasencabe $2,001,016.38 
LIABILITIES . ccccn cone conc ccc w monn cccn coc cc ew ence n cos equ cence cececsese-e 1,119,236.67 
NET SURPLUS IN THE UNITED STATES................... $881,779.71 
Cuartes H. Post, U. S. Manager. 


N. A. McNeit, Assistant U. S. Manager. 





| iecmeatiai ge GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 

Will give them some specially good territory which, with the new con- 

tracts of the Mutual Life, will insure them big money. Commissions and 


advances liberal. 
H. L. REMMEL, General Agent, 
Tue Mutua Lire Insurance Company oF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS 


GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company, 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment. 
Address, ‘‘ W, A.” 


Care of THE SPECTATOR, P. O. Box 1117, New York City. 








1900 CONTRACTS NOW READY. 
SALARY AND COMMISSION. 


HERBERT N. FELL, GENERAL AGENT, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 
WILMINGTON, DELAWARE. 


Renewals if desired. Correspondence confidential. 





ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S. FREEMAN, Manager, Box 228, Richmond, Va. 





ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THE MUTUAL LiFE INSURANCE COMPANY OF NEW York, 


Bank of Commerce Building, TOkONTO, CANADA, 

ANTED-THREE DISTRICT MANAGERS FOR 

Union, Essex and Hudson Counties, For THE SuN LIFE Assur- 

ANCE CoMPANY OF CANADA. Renewal Contract with top-notch commis- 
sion, 





Apply THOS. R. RAITT, State Manager, 
to W. STATE ST., TRENTON, N. J. 


Other portions of the State open for first-class men, 





ANTED.—TWENTY-FIVE GOOD INSURANCE 
men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. of N. Y. 
Top commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska 
Mutua Lire BuiLpinc, SEATTLE, WASHINGTON. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State, for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. ©. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO. 





ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 


TNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo, 





